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hange is good. But seeing

“positive dynamic change”

in companies is even bet-

ter. That’s the stock-pick-
ing motto of Alger Focus Equity
(ALAFX), a 2025 IBD Best Mutual
Funds award winner.

Beingon the right side of the in-
novative changes remaking the
economy is the formula for suc-
cess for this top-performing mu-
tual fund.

“Oftentimes, when there’s
change, the market doesn’t re-
alize what the opportunity is in
that change,” said Alger Focus
Equity co-manager Ankur Craw-
ford. “Our mandate is to find that
change where we can have a dif-
ferentiated viewpoint relative to
the market over not just a quar-
ter or a year, but over a long arc
of time.”

The strategy has delivered
plump market-beating returns
to investors over all time periods.

Top-performing $1.9 billion
Alger Focus Equity has topped
its fund peers in the past one-,
three-, five- and 10-year periods.
In 2024, the fund’s 51.77% total
return bested 99% of its peers, ac-
cordingto fund tracker Morning-
star Direct.

And this top mutual fund’s 15.1%
average annual return over the
past10 years topped 92% of funds
in the large-growth category. A
$100,000 investment in Alger Fo-
cus Equity 10 years ago would be
worth over $408,000 today.

IBD caught up with co-manag-
ers Crawford and Patrick Kelly
to learn more about their invest-
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Alger Fund managers Patrick Kelly and Ankur Crawford have a rigorous process to find top growth stocks.

ment philosophy.

IBD: What traits do you look for
in a growth stock?

Ankur Crawford: We look
for two pillars of growth. One is
high unit volume growth, a typi-
cal growth company that has high
top-line (sales) growth and is a
market disrupter. These are com-
panies that dominate their mar-
ket and are typically taking mar-
ket share.

IBD: What’s the second pillar?

Crawford: The other is what
we call positive lifecycle change,
which represents companies that
have gone through their growth
cycle and grown into their mar-
kets and are now facing a question
mark on how they should grow
from here. They either have a
new product, new management
team that reinvigorates the busi-

ness model or they start to drive
growth in ways that pivot the
business model a little bit.

IBD: The fund only holds up to
50 stocks. Why?

Patrick Kelly: What we’re
looking for are the best 45 to 50
names to put into the portfolio.

IBD: What are the big secular
investment themes you’re buy-
inginto?

Kelly: From a high level, we
continue to believe that we’re in
the midst of one of the most inno-
vative times in history. The pace
of innovation continues to accel-
erate. This was occurring before
the recent inflection in artificial
intelligence. And now generative
AI (which creates new content
based on patterns learned from
existing content) is a massive ac-
celerant to the pace of innovation.

We believe all this innovation will
continue to create winners and
losers across sectors over the next
five to 10 years.

IBD: What themes are driving
change?

Kelly: You have the continued
trends of the internet, with mo-
bile internet, e-commerce, so-
cial commerce and digital adver-
tising, which continue to drive
a significant amount of change.
You have cloud computing, digi-
tal transformation and automa-
tion. And then you have artificial
intelligence, which we think will
be one of the most transformative
technological advances in history.

IBD: The Al theme extends far
and wide, doesn’t it?

Kelly: There’s a number of
subthemes under Al such as all
the computing (power) that Al
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requires, and all the power and
infrastructure and data center
spend that it requires. Al is also
helping to accelerate some of
these other major themes, such
as cloud computing and digital
transformation. And, you know,
companies want to digitize their
business and then apply AT to it
to more effectively and efficiently
run their business.

IBD: Are there Al parallels to
the 2000 tech bubble?

Crawford: We think this is very
different. Not that we can’t eventu-
ally enter abubble, but that comes
at valuation ranges that are going
to be significantly different (and
much higher) than they are today.

IBD: How is Al different?

Crawford: Pat and I have been
talking about Al for seven or eight
years. We’ve seen this coming.
But why didn’t it come sooner?
Because we were computing con-
strained, and it didn’t make sense
to actually have AT come to mar-
ket, because it was really expen-
sive to bring these innovations to
market.

IBD: What changed things?

Crawford: Nvidia (NVDA) de-
mocratized computing. They
made the compute layer so acces-
sible and capable that it’s spur-
ring this innovation. The main
bottleneck for AT has really been
(lack of ) computing (power). And
that bottleneck is being solved.
So, all the innovation that comes
behind it will be quicker to come
than it has historically.

And if you look at valuations,
they don’t seem egregious to us.
Nvidia today probably trades at
like a 20 (price-earnings) multi-
ple on the Street numbers. So, the
valuations aren’t sky-high. There
are some exceptions, but we don’t
think this is akin to a bubble. The
valuations have to be in a differ-
ent stratosphere if we want to call
itabubble.

IBD: What Al plays do you like?

Kelly: One position would be
AppLovin (APP). We initiated a
position in early 2024 recogniz-
ing that the company was under-
going significant change, inno-
vating at a rapid pace, and would
be asignificant beneficiary of one
of the biggest growth areas: AL

IBD: What other stocks do you
like?

Kelly: Talen Energy (TLN) is an

example of abiglifecycle-change
type story. Change at these lifecy-
cle-change companies can come
about through a new product in-
troduction, new management or
acquisition that change the dy-
namic of acompany. Ideally, we're
typically looking for earnings ac-
celeration coupled with multiple
expansion created by the change.

IBD: Utilities as growth stocks:
Who would have foreseen that?

Kelly: I've been a portfolio man-
ager for the past 20 years, and 1
don’t think we’ve ever invested in
a utility-type name until recently.
But that’s what’s made our invest-
ment philosophy of investing in
change ideally suited for this en-
vironment.

IBD: What’s an example?

Crawford: Vertiv Holdings
(VRT). It’s the only publicly traded
pure-play power and thermal
management supplier for data
centers. Servers in data centers
get hot, and Vertiv’s cooling sys-
tems and products cool the data
centers. What’s interesting is that
Vertiv is in the bucket of positive
lifecycle change.

IBD: In what way?

Crawford: It was basically a
mid-single-digit grower that re-
ally was at the whim of the over-
all data center market, which was
under pressure over the last five
years before Al

But now, as power manage-
ment and thermal management
becomes more and more difficult,
Vertiv has a natural advantage in
the market with its liquid cool-
ing (solution). As higher-perfor-
mance chips are rolled out, they
will necessitate more of this lig-
uid cooling in data centers, which
is going to drive earnings growth
well in excess of the revenue
growth. Their margins are seen
expanding from around 19% or
20% to their long-term target of
25%, which will (boost) earnings.

We really love ideas like this,
where the company is in control
of their own fate in a market that
is expanding for them, and they
have operating profit growth.

IBD: Any non-Al picks?

Crawford: A name that is new
to the portfolio is Sea Ltd. (SE), a
Southeast Asian consumer inter-
net company that basically has
three verticals: e-commerce, fi-
nancial services and video gam-

formanceé
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Nvidia CEO Jensen Huang is pushing the innovation needed for Al

ing. It was initially known for its
video games. But that is not re-
ally what we own it for. We own
it for the e-commerce and finan-
cial services part of the business.

Today, they have about a 40%
share of the e-commerce busi-
ness in their largest markets, like
Indonesia. They also have an in-
teresting flywheel in that they’ve
really invested in logistics. About
50% of their volume runs through
their own logistics, which gives
them a structural advantage rel-
ative to the rest of the players in
the market, which is allowing
them to grow from 40% share to
something higher than that.

IBD: So, Sea is a market-share-
gainer play?

Crawford: We think they gain
share in the market at a rate of
1% to 2% every year. The e-com-
merce story in Southeast Asia is
more nascent. And they’re the
800-pound gorilla in the market.

The financial services aspect
of Sea Ltd. is also very interest-
ing because the population in
Southeast Asia is underbanked
and underserved from a financial
services aspect. So, they’re basi-
cally pulling customers onto their
platform using their financial ser-
vices. There’s really interesting
growth potential here.

We also like the fact that it’s not
related to any of the tariff noise
that’s occurring here in the U.S.
It’s basically a high-unit-volume
growth company in a market
that’s burgeoning.

IBD: Do you see tariff uncer-

tainty in the U.S. as a big risk?

Crawford: The awareness of
tariffs in the market right now is
high. The market has exhibited
a lot of volatility. And, depend-
ing on how these tariffs are im-
plemented, it will impact a lot of
things. Does it have great risk for
the market? Does it throw us into
asignificant recession? I think that
the administration doesn’t want to
throw us into arecession, and so I
don’t feel like it’s a great risk any-
more, in part, because now it’s top
of mind for the market.

But we’re not out of the woods
yet. Every day we get closer to,
hopefully, some clarity, so (the
market) and CEOs can start mov-
ing on. So, the administration
kind of needs to hurry up and
get on with it so that companies
can start to implement what they
need to do for their growth plans.

IBD: Can uncertainty equal op-
portunity?

Kelly: Some of these stocks that
we’ve mentioned have had signif-
icant sell-offs over the past couple
of months that we’ve been able to
take advantage of. So, the near-
term uncertainty can create op-
portunities to buy high-quality
companies at lower prices.

IBD: What’s your take on the
Magnificent Seven stocks?

Crawford: The performance
of the Magnificent Seven over
the last year has been pretty bi-
furcated. Things are changing so
fast that even the competitive po-
sitioning of each of these seven
stocks is changing pretty fast.
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This article reprint, originally published by Investor’s Business Daily on April 4, 2025, is considered sales literature only for those Alger
funds mentioned and not for any other products. Investor's Business Daily is an independent publication and the performance and
ratings cited in the article do not represent the experience of any individual investor.

Average Annual Total Returns (%) (as of 3/31/25)

Ticker 1Year 3 Years 5 Years 10 Years Since Inception

Alger Focus Equity Fund
Class A (Incepted 12/31/12) Without Sales Charge . ALAFX 15.38 1231 19.35 14.98 16.58

With Sales Charge 9.33 10.32 18.07 14.36 16.07
Class Z (Incepted 12/31/12) ALZFX 15.76 12.67 19.73 15.35 16.97
Russell 1000 Growth Index — 772 10.09 20.08 15.12 16.37
Total Annual Fund Operating Expenses by Class Without Waiver: A:0.95% 7:0.64%
(Prospectus Dated 2/28/2025, unless otherwise amended) With Waiver: — 0.63%

Performance shown is net of fees and expenses. Only periods greater than 12 months are annualized.

The Board of Trustees has approved a proposal to change the Fund from a diversified company to a non-diversified company and to eliminate the Fund's related fundamental
investment policy on diversification, subject to shareholder approval at a meeting of shareholders on or about May 5, 2025.

Prior to October 15, 2018, the Fund followed its current investment strategy, with the same portfolio managers, under the name “Alger Capital Appreciation Focus Fund.”

Fred Alger Management, LLC has contractually agreed to waive and/or reimburse Fund expenses (excluding custody fees, acquired fund fees and expenses, dividend expense
on short sales, net borrowing costs, interest, taxes, brokerage expenses, fees in connection with ReFlow Fund, LLC liquidity program, extraordinary expenses, and certain proxy
expenses to the extent applicable) through October 31, 2026 to the extent necessary to limit the other expenses and any other applicable share class-specific expense of Class
710 0.11% of the class’s average daily net assets. This expense reimbursement may only be amended or terminated prior to its expiration date by agreement between Fred
Alger Management, LLC and the Fund's Board of Trustees, and will terminate automatically in the event of termination of the Investment Advisory Agreement. Fred Alger Man-
agement, LLC may recoup any fees waived or expenses reimbursed pursuant to the contract; however, the Fund will only make repayments to Fred Alger Management, LLC if
such repayment does not cause the Fund's expense ratio after the repayment is taken into account, to exceed both (i) the expense cap in place at the time such amounts were
waived or reimbursed, and (ii) the Fund's current expense cap. Such recoupment is limited to two years from the date the amount is initially waived or reimbursed.

The performance data quoted represents past performance, which is not an indication or a guarantee of future results. Investment return and principal
value of an invest ment will fluctuate so that an investor’s shares, when redeemed, may be worth more or less than their original cost. Current performance
may be lower or higher than the performance quoted. Performance figures assume all distributions are reinvested. Class A shares are subject to a maximum
sales charge of 5.25%. Class A Shares may be subject to a maximum deferred sales charge of 1.00%. For performance current to the most recent month
end, visit www.alger.com or call 800.992.3863.

The views expressed are the views of Fred Alger Management, LLC (“FAM") and its affiliates as of April 2025. These views are subject to change at any time and may not
represent the views of all portfolio management teams. These views should not be interpreted as a guarantee of the future performance of the markets, any security or
any funds managed by FAM. These views are not meant to provide investment advice and should not be considered a recommendation to purchase or sell securities.
Risk Disclosures: Investing in the stock market involves risks, including the potential loss of principal. Growth stocks may be more volatile than other stocks as their pric-
es tend to be higher in relation to their companies’ earnings and may be more sensitive to market, political, and economic developments. A significant portion of assets
may be invested in securities of companies in related sectors, and may be similarly affected by economic, political, or market events and conditions and may be more vul-
nerable to unfavorable sector developments. Foreign securities involve special risks including currency fluctuations, inefficient trading, political and economic instability,
and increased volatility. Assets may be focused in a small number of holdings, making them susceptible to risks associated with a single economic, political or regulatory
event than a more diversified portfolio. Active trading may increase transaction costs, brokerage commissions, and taxes, which can lower the return on investment. At
times, cash may be a larger position in the portfolio and may underperform relative to equity securities.

Companies involved in, or exposed to, Al-related businesses may have limited product lines, markets, financial resources or personnel as they face intense
competition and potentially rapid product obsolescence, and many depend significantly on retaining and growing their consumer base. These companies
may be substantially exposed to the market and business risks of other industries or sectors, and may be adversely affected by negative developments impacting those
companies, industries or sectors, as well as by loss or impairment of intellectual property rights or misappropriation of their technology. Companies that utilize Al could
face reputational harm, competitive harm, and legal liability, and/or an adverse effect on business operations as content, analyses, or recommendations that Al applica-
tions produce may be deficient, inaccurate, biased, misleading or incomplete, may lead to errors, and may be used in negligent or criminal ways. Al companies, especially
smaller companies, tend to be more volatile than companies that do not rely heavily on technology.

Investing in innovation is not without risk and there is no guarantee that investments in research and development will result in a company gaining market share or
achieving enhanced revenue. Companies exploring new technologies may face regulatory, political or legal challenges that may adversely impact their competitive positioning
and financial prospects. Developing technologies to displace older technologies or create new markets may not in fact do so, and there may be sector-specific risks. There will be
winners and losers that emerge, and investors need to conduct a significant amount of due diligence on individual companies to assess these risks and opportunities.

The Russell 1000® Growth Index measures the performance of the large-cap growth segment of the U.S. equity universe. It includes those Russell 1000 companies with
higher growth earning potential as defined by Russell's leading style methodology. The Russell 1000 Growth Index is constructed to provide a comprehensive and unbi-
ased barometer for the large-cap growth segment. Index performance does not reflect deductions for fees or expenses.

Source: London Stock Exchange Group plc and its group undertakings (collectively, the “LSE Group”). © LSE Group 2025. FTSE Russell is a trading name of certain of the

LSE Group companies. “FTSE®" “Russell®”, “FTSE Russell®”, “FTSE4Good®”, “ICB®”, “Mergent®, The Yield Book®," are trade marks of the relevant LSE Group companies and
are used by any other LSE Group company under license. All rights in the FTSE Russell indexes or data vest in the relevant LSE Group company which owns the index or the
data. Neither LSE Group nor its licensors accept any liability for any errors or omissions in the indexes or data and no party may rely on any indexes or data contained in this
communication. No further distribution of data from the LSE Group is permitted without the relevant LSE Group company's express written consent. The LSE Group does not
promote, sponsor or endorse the content of this communication.

Investors cannot invest directly in any index. Index performance does not reflect deductions for taxes. The performance data quoted represents past performance,
which is not an indication or a guarantee of future results.

Portfolio holdings may change and stocks of companies noted may or may not be held by one or more Alger portfolios from time to time. Investors should not consider
references to individual securities as an endorsement or recommendation to purchase or sell such securities. Transactions in such securities may be made which seem-
ingly contradict the references to them for a variety of reasons, including but not limited to, liquidity to meet redemptions or overall portfolio rebalancing.

This material is not meant to provide investment advice and should not be considered a recommendation to purchase or sell securities.

Alger pays compensation to third party marketers to sell various strategies to prospective investors.

As of 1/31/25, the securities mentioned in this reprint represented the following as a percent of assets in the Alger Focus Equity Fund: NVIDIA Corporation, 9.23%; AppLovin
Corp., 5.51%); Talen Energy Corp., 2.00%; Vertiv Holdings Co., 2.11%; and Sea Ltd., 1.51%.

Investment objective, risks, charges, and expenses. For a prospectus and summary prospectus containing this and other infor-
mation or for the Fund’s most recent month-end performance data, visit www.alger.com, call (800) 992-3863 or consult your
financial advisor. Read the prospectus and summary prospectus carefully before investing. Distributor: Fred Alger & Company,
LLC. NOT FDIC INSURED. NOT BANK GUARANTEED. MAY LOSE VALUE.

Fred Alger & Company, LLC 360 Park Avenue South, New York, NY 10010 / 800.992.3863 / www.alger.com ALIBDPKACREP-0425



